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While the rise of EVs has 
been anticipated for quite 
some time, we are still 
recording low rates of 
take-up, with EVs making 
up less than 1% of new 
vehicles sales.

Given the more mature 
nature of global 
automotive markets, and 
the growing prominence 
of the conversation locally, 
this will change in coming 
years. 

Looking at EV uptake in 
countries such as Norway, 
we know that uptake is 
likely to increase 
exponentially once certain 
thresholds have been 
reached. Three alternative 
scenarios have therefore 
been modelled, taking 
Australia forward to a 
future state in 2030 where 
electric vehicles make up 
25%, 33%, or 50% of new 
vehicles sold.
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Projected Growth of EV 
New Vehicle Sales

The transition to electric vehicles will accelerate in coming years, but 
the precise trajectory will depend on a range of external factors
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EV Ready

Yes, I can service your EV

What are the steps/tools/programs that would 
support the industry or any individual workshop to 
state that they are comfortable to tell a consumer 
that they are willing and able to service a clients’ EV. 
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What’s it going to take?

▪ Know when they are coming (accurate information)

▪ Knowledge – how do they work? How do I service 
them? Training courses, industry information 
sessions.

▪ Workshop Layout – health and safety, signage, EV 
tools and equipment, fire safety plan.

▪ Consumer information – what do you say to a 
customer “I’m thinking about buying an EV”.



EV Ready

EV Opportunities & Challenges driven by:

▪ Evidence

▪ Data that actually matters/ more demand and 
less supply emphasis

▪ International Experience – servicing profiles
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